
    

 

Providing a superior level of service and care to ensure  
maximized profit, and a stress-free real estate experience for you! 

Property 
Marketing Plan 

&  
Testimonials 

     www.debbielawes.com 

 



“Debbie’s tips on home presentation and selling strategy paid off.  
We sold the house after just three weeks on the market.” 

 
- Dave & Donna Finley 

QUALIFICATIONSQUALIFICATIONSQUALIFICATIONSQUALIFICATIONS����

Local Market Expertise 

13 Years Practicing Real Estate In California 

Local Residency Allows Easy Access For Your Needs 

Relationships With Local Service Providers 

Affiliations With Top Notch Escrow, Title & Loan Professionals 

Assistant Who Provides Me Support and Transaction Coordination 

New Construction Contracts, Design Choice & Planning 

Testimonials & Endorsements of My Services 

Client References Available Upon Request 



 
Whether you’re buying or selling, you’ll receive my full personal attention and 
scope of services which will result in a smoother and more profitable real estate  
experience for you. 
 

 
SERVICESSERVICES��

��

◊ Complete Market Analysis 

◊ Staging to Make Your Home as Appealing as Possible for Potential Buyers 

◊ Resources for Sale Preparation (inspections, repair, maid service, etc.) 

◊ Effective and Customized Marketing Plan 

◊ Full Personal Attention with Flexible Schedule to Meet Your Busy Lifestyle 

◊ Client Reward Rebate Program 

◊ Professional Photography to Increase Attention to Your Home 

 
��

MARKETING�PLANMARKETING�PLAN��
��

◊ Direct Mail 

◊ Full Color Flyers 

◊ Professional Photography & Virtual Tours 

◊ Internet Marketing  

◊ Multiple Listing Service 

◊ Realtor.com 

◊ DebbieLawes.com 

◊ Broker Caravans 

◊ Open Houses (if requested by client) 

 
 

SERVICESSERVICESSERVICESSERVICES����



Complimentary�Client�Market�Analysis�
We’ll set up a pre-sale meeting to discuss your home’s value, the current market, and 
appropriate pricing for your home.  At this meeting, we’ll also discuss your selling 
goals and expectations to create the perfect marketing approach to selling your home. 
 

Full�Personal�Attention�
When you call, you get me 100%.  No assistants or other agents will handle your real 
estate transaction.  You will receive my full personal attention. 
 

Staging/Design�Assistance�
I specialize in staging and design to help you capitalize on your home’s full potential.  
I’ll make each room a selling point and create a warm, inviting atmosphere for  
potential buyers.  My tips and enhancements will increase curb appeal and increase 
selling price.   
 

Schedule/Arrange�Any�Required�Repairs�or�Inspections�
With busy schedules, work, children, etc., our lives can be very busy.  I’m happy to 
arrange any necessary inspections and/or repairs, as well as attend the appointments 
for you to minimize time spent away from your daily commitments.  This helps to 
ease the selling process on you and your family. 
 

Effective�&�Customized�Marketing�Plan�
I’ll hire a professional photographer to capture the essence of your home.  Virtual 
tours may be used to provide potential buyers a sneak-preview of your home.  Your 
home will be listed on the Multiple Listing Service (MLS) as well as a variety of 
online locations such as REALTOR.com, Google, and other nationally recognized 
websites.   
 
In addition, your home will be featured on DebbieLawes.com.  Mailers will be sent to 
targeted areas if needed. Your home will be shown by appointment 
only and open houses will be scheduled if requested by you. 
 

Client�Rebate�Reward�Program�
By selecting me to represent you in both the sale of your  
current home, and the purchase of your new home, you’ll be eligi-
ble for my client rebate program.  Ask me for more details. 

“Debbie--you are awesome, leading us each step of the way-- 

and always  having unshakeable faith in your  

ability to sell and knowing the market so well--you know  

how to bring together all the elements of home  

selling so the natural forces can work together.” 

Ann & Jim Fiegen 



“ Many a small thing has been made large 
by the right kind of  advertising.” 

 

-  Mark Twain 
 

CUSTOMIZED�MARKETINGCUSTOMIZED�MARKETINGCUSTOMIZED�MARKETINGCUSTOMIZED�MARKETING����

Effective�&�customized�MarketingEffective�&�customized�MarketingEffective�&�customized�MarketingEffective�&�customized�Marketing����
����

A� Fully� Customized� Marketing� Plan� Will� Be� Developed� To� Reach��
Potential�Buyers�and�Showcase�Your�Home�Including�The�Following:�

�
�

�
◊ Print�Advertising�
◊ Online�Advertising�
◊ Professional�Photography�
◊ Open�Houses�
◊ Signage�
◊ Broker�Caravans�
◊ Private�Showings�

�
�
�

�
My�goal�is�to�get�your�home�sold�in�the�timeframe�you�desire,�for�the��
highest�price�possible,�with�the�least�amount�of�stress.���



 

Mailers to Home Owners  
Surrounding the Property 

(as appropriate) 

Colorful & Professional  
4 Page Brochures  

(as appropriate) 



 

Eye Catching Colors 
& 

Superior Design 

Every Door Direct Mail 
(as appropriate) 

Flyers on Superior Paper 
(as appropriate) 



“We were fortunate to have Debbie Lawes represent us in the sale of our home in San Elijo and the purchase 

of our new home.  She is highly professional and extremely helpful from staging our home to close of escrow.  

She was there for us every step of the way helping to make the experience stress-free in a very  

difficult real estate market.  We know we couldn’t have done it without her.  We highly recommend Debbie 

to all our family, friends, and acquaintances.” 

Phuong Vo, San Elijo Resident 

 
“Debbie was a phenomenal asset in our search for a new home.  Besides getting us a great price, she was 

there to help negotiate every last detail with the builder and the design center.  We  wouldn’t 

have known how to do any of this without her, and we’re immensely grateful for all her help.” 
 

Laura Esquibel, San Elijo Resident 

 
“It is not often you find someone who balances the needs of a client as well as potential demands of the  

buyers in the current real estate market.  Ultimately we recommend Debbie Lawes to anyone looking to  

purchase or sell a home as she will not only be there for you throughout the entire sale process, but she will 

be looking out for the best interests of everyone involved in the transaction.” 
 

Jeff & Courtney Thompson 

 
“Through a recent home-buying process, we witnessed in Debbie Lawes the character and attributes you 

come to expect when working with a Real Estate professional-  exceptional communication skills,  

persistence and follow-through, a strong pulse on market trends and conditions, a keen sense of  

design elements, and excellent management of the home-buying process.  She truly eliminates the hassle 

and worry out of buying a home.  We highly recommend Debbie Lawes to anyone who is seeking a Realtor.  

She will not only exceed your expectations, but will also provide you with a hassle-free home buying or  

selling experience. 

Jason Epeneter & Christine McKibban 

 

“Debbie was instrumental in showing us what needed to be done to sell our house and   

attract a fair market price.  She guided us with design ideas, put us in touch with tradespeople, organized 

the work schedule, and freed us up to work and not worry about the project.  She went far over and 

above what we expected our agent to do.  We highly recommend her!” 

          M & M Parto 

 
“Debbie Lawes is amazing.  Not only did Debbie sell our home in record time, and with multiple offers, she 

juggled the sale with along with the purchase of our dream home in our target neighborhood!  Our family 

enjoyed Debbie’s professionalism and incredible experience.  Debbie the friendly professional that 

everyone needs when buying or selling a home. 
 

E and A Johnson & Family, Buyers & Sellers with Debbie 

WHAT�MY�CLIENTS�SAYWHAT�MY�CLIENTS�SAYWHAT�MY�CLIENTS�SAYWHAT�MY�CLIENTS�SAY����



When�to�List�Your�HomeWhen�to�List�Your�HomeWhen�to�List�Your�HomeWhen�to�List�Your�Home����
    

Selling a home can take months, but if you list it during specific dates, so-called “magic windows,” you might 
be able to speed up the process and sell at a higher price. The windows generally fall in the month of May—
something to consider if you plan to sell your home next year.  
 
The benefit to listing your home at the right time can be significant. Overall, U.S. homes listed during peak 
selling periods sell for a premium of $1,700, according to data from housing website Zillow, which analyzed 
residential listings and sales data from 2008 through 2015. During these periods, homes also went into contract 
19 days faster than they do, on average, the rest of the year. 
 
While May is generally the best month to sell, the specific weeks depend on variables such as climate and lo-
cal real estate markets. In some areas, such as New York and Northern New Jersey, the first two weeks of May 
is typically the optimal time to sell. In other markets, such as San Francisco and Los Angeles, the peak season 
comes later—during the last two weeks of May. 
 
Source: Consumer Reports 
 

Where�to�Spend�Your�$$Where�to�Spend�Your�$$Where�to�Spend�Your�$$Where�to�Spend�Your�$$����
    

Where are the best places to spend your money with it comes to resale value?  Here are a few tips to help you 
when considering changes to your home. 
 
Kitchen is Number 1:  You can get a huge gain without ripping out your entire existing kitchen.  Stainless 
Steel Appliances, Quartz Counters, Fresh paint, new flooring.  Spend a few thousand dollars it will pay you 
dividends upon sale.  Potential price bump 3-7%! 
 
How’s your Floorplan?  Open floor plans are popular.  Can you take out a wall? Can you add a pass through? 
Do you have a basement you could convert to living space?  Consider the following:  Flex Rooms (multi use 
rooms), Granny Flats/Casita, Upstairs Laundry Room.  Potential price bump 4-6%! 
 
A few more buzzwords to consider when you have a few dollars to spend to increase your sales value: 

IMPORTANT�INFORMATIONIMPORTANT�INFORMATIONIMPORTANT�INFORMATIONIMPORTANT�INFORMATION����

• Hardwood Floors 
• Walk-In Shower 
• Master Bedroom on Main Floor 
• Comfort Height Toilets (also low flow) 
• High Efficiency Windows 
• LED Lights 

• New Roof 
• Update your AC/Furnace 
• Add Solar 
• Water Smart Landscaping 
• Programmable Thermostat 
• Whole House Generator 



Follow�Up�With�Great�PhotosFollow�Up�With�Great�PhotosFollow�Up�With�Great�PhotosFollow�Up�With�Great�Photos����
 

You only get one chance to make a first impression.  83% of people searching online for homes 
want to see photos.   A picture is worth a thousand words.  We will photograph your home so it 
shows the best light to prospective buyers.  To accomplish the best impression, here are a few  
important tips: 
 
• People want to see the home that is being advertised, NOT what is in it. The house should be 

free of clutter and reasonably clean. 

• Put away items in the yard such as garden tools, bikes and toys. 

• Open shades and curtain to let in the light. 

• Try to include colorful items in the photos that attract attention such 

as brightly colored artwork, flowers, etc. It’s amazing what a dash 

of color can add to a neutral-colored atmosphere. Keep money, 

valuables, and drugs locked up. 

• Put away expensive collectables or art work before photos are taken. 

• Remove pets to a penned in area. 

Stage�to�ImpressStage�to�ImpressStage�to�ImpressStage�to�Impress����
 
• 77% percent of buyers’ agents said  

staging a home made it easier to  

visualize the property as a future home.  

• Staging the living room for buyers was found to be most 

important (55 percent), followed by staging the master bed-

room (51 percent), and staging the kitchen  

(41 percent).  

• Thirty-eight percent of sellers’ agents said they stage all 

sellers’ homes prior to listing them for sale.  

• The most common rooms that are staged include the living room (83 percent), 

kitchen (76 percent), master bedroom (69 percent), and the dining room  

(66 percent).  

PREPARING�FOR�SALEPREPARING�FOR�SALEPREPARING�FOR�SALEPREPARING�FOR�SALE����



“ The secret of joy in work is 
contained in one word—
excellence.  
 
To know how to do something 
well is to enjoy it.” 
 
Pearl S. Buck 

����

North�San�Diego�County�CoastalNorth�San�Diego�County�CoastalNorth�San�Diego�County�CoastalNorth�San�Diego�County�Coastal����
Utilities,�School�Districts�&�Services�DirectoryUtilities,�School�Districts�&�Services�DirectoryUtilities,�School�Districts�&�Services�DirectoryUtilities,�School�Districts�&�Services�Directory����

����

Carlsbad 
Trash (760) 929-9400   Coast Waste Management 
Water/Sewer (760) 438-2722   City of Carlsbad 
Telephone (760) 310-2355   SBC 
Gas/Electric (800) 411-7343   SDG&E 
Cable (760) 599-6060   Cox Cable 
 (888) 683-7900   Adelphia Cable 
School District (760) 331-5000   Carlsbad Unified School District 
 (760) 753-6491   San Dieguito Union High School 
District (760) 944-7300   Encinitas Union Elem School District 
Post Office (800) 275-8777   2772 Roosevelt/1700 Aviara Pkwy 
 

Carmel Valley 
Trash (858) 492-5060   City of SD Environmental Svcs 
Water/Sewer (619) 515-3500  City of San Diego 
Telephone (800) 310-2355  SBC 
Gas/Electric (800) 411-7343   SDG&E 
Cable (858) 695-3220  Time Warner Cable 
School District (858) 755-9301  Del Mar Unified School District 
 (619) 725-8000  S.D city Unified School District 
Post Office (800) 275-8777   3974 Sorrento Valley Blvd 
 

Del Mar 
Trash (858) 452-9810  Coast Waste Mgmt (city limits) 
Water/Sewer (619) 515-3500  City of San Diego 
Gas/Electric (800) 411-7343  SDG&E 
Cable (858) 695-3220  Time Warner Cable 
School District (858) 755-9301  Del Mar Unified School District 
Post Office (800) 275-8777   122 15th 

 

Encinitas/Cardiff-By-The-Sea 
Trash (760) 744-2700  EDCO 
Water/Sewer (760) 753-6466  Olivenhain Municipal Water Dist 
 (760) 633-2650 San Dieguito Water District 
Telephone (888) 222-7743 Cox Digital Telephone Services 
Gas/Electric (800) 411-7343   SDG&E 
Cable (760) 599-6060  Cox Communications 
School District (760) 944-4300 Encinitas Union Elem S District 
 (760) 753-6491  San Dieguito Union HS District 
 (760) 632-5890 Cardiff Elementary School District 
Post Office (800) 275-8777   1130 2nd/1160 N. Hwy 101 

Oceanside 
Trash (760) 439-2824  City of Oceanside Waste Mgmt 
Water/Sewer (760) 435-5800  City of Oceanside 
Telephone (888) 222-7743 Cox Digital Telephone Services 
Gas/Electric (800) 411-7343   SDG&E 
Cable (760) 599-6060  Cox Communications 
School District (760) 757-2560 Oceanside Unified School District 
 (760) 726-2170  Vista Unified School District 
 (760) 723-6332 Fallbrook Union Elem District 
Post Office (800) 275-8777   211 Brooks Street 
 

Rancho Santa Fe 
Trash (858) 452-9810  Coast Waste Management 
Water/Sewer  (858) 756-2424 Santa Fe Irrigation District 
Telephone  (888) 222-7743 Cox Digital Telephone Services 
Gas/Electric  (800) 411-7343   SDG&E 
Cable  (858) 695-3220  Time Warner Cable 
  (760) 599-6060  Cox Communications 
School District  (858) 756-1141 Rancho Santa Fe Elementary SD 
Post Office  (800) 275-8777   16956 via De Santa Fe 
 

San Marcos 
Trash (760) 436-4151  EDCO 
Water (760) 744-0460 Vallecitos Water District 
 (760) 745-5522 Rincon Del Diablo Water District 
Telephone (888) 222-7743 Cox Digital Telephone Services 
Gas/Electric (800) 411-7343   SDG&E 
Cable (760) 599-6060  Cox Communications 
  (858) 695-3220  Time Warner Cable 
School District (760) 744-4776 San Marcos School District 
Post Office (800) 275-8777   420 Twin Oaks Valley Road 
 

Solana Beach 
Trash  (858) 452-9810  Coast Waste Management 
Water/Sewer  (858) 756-2424 Santa Fe Irrigation District 
Telephone  (800) 310-2355  SBC 
  (888) 222-7743 Cox Digital Telephone Services 
Gas/Electric  (800) 411-7343   SDG&E 
Cable  (858) 695-3220  Time Warner Cable 
  (760) 599-6060  Cox Communications 
School District  (760) 753-6491  San Deiguito Union HS District 
Post Office  (800) 275-8777   153 S. Sierra Ave. 
 

Vista 
Trash (760) 727-1600  EDCO 
Water/Sewer (760) 597-3100 Vista Irrigation District 
Telephone (888) 222-7743 Cox Digital Telephone Services 
Gas/Electric (800) 411-7343   SDG&E 
Cable (760) 599-6060  Cox Communications 
School District  (760) 726-2170  Vista Unified School District 
Post Office (800) 275-8777   960 Postal Way 
 

Newspaper Home Delivery 
San Diego Union Tribune (800) 533-8830 
 


